


Why This is Important!



The Work Flow – Getting Started



Must Have….
▪ 90 second - 3 Minute “elevator pitch”

▪ 2 Page Marketing Brochure

▪ Multiple Page (14-15) Detailed Executive

Summary

▪ PowerPoint presentation

▪ Private Placement Memorandum



▪ A Business Plan 

▪ Credibility Website 

▪ Youtube, Twitter, 

Facebook, LinkedIn

▪ Online Forums

▪ Establish Authority

Authority/Credibility



Credibility Website

▪ Buy “Your Name” Domain and                      

build Your Credibility Site: Godaddy

▪ ScottMeyers.com

▪ SumEffectInvestments.com

▪ LandBaron.com

▪ We’ll do this for you 









Convert Your ROTH/IRA



Write and Memorize your



“I’m in the Self Storage Business (Oh Yeah, like on tv…) No, 
we’re on the other side.. We actually buy the whole Self Storage 

Facility for Cash, and some with loans, and we use private 
lenders who become equity partners in our deals.   They share in 
the Cash Flow and the profits when we sell, so When we find a 

deal that we are considering, we call them and offer a share of 
the ownership secured by the property. (Really…..)  Yeah, our 
partners love this because our returns are generally higher than 

the stock market, and less risky because they actually own a 
percentage of an asset that they can see, and touch, unlike 
anything they buy on Wall Street”

What is it you do?



Create Your Offering Brochure



Write and Memorize your



Write The Business Plan



Sample Plan – 45 Pages 



▪ The Deal (Value Add)

▪ The Market

▪ Revenue Model  

▪ Business Model  

▪ Competition

▪ The Team

▪ Appropriate 

Funding/Valuation

▪ Exit Strategy 

▪ Understandable

The Business Plan / Powerpoint



Explain The Deal: Class A Development..



The Market
▪Main Road?

▪Placement of 

Buildings

▪Competition

▪Neighborhoods

▪Multi-Family

▪Growth…













Proposed finished facility



Marketing



Feasibility Study Conclusions
“It is our opinion that the 

market is favorable for the 

development of the amount 

of self-storage space as 

contemplated by the 

developer.”

Bob Copper 

Self Storage 101



STRONG MARKET RENTAL RATES



5 Year Operating Projections



8% Preferred Return* and 50% Equity

*Preferred Return on Cash Flow



Equity Partner Projected Returns / Class A

$229,110

Year 5Year 1

$0 $0

Year 2

$9,917

Year 3

$5,225

Year 4

2.4x

TOTAL 5 YEAR 
PROJECTED RETURNS

PROJECTED RETURNS ON $100,000 INVESTMENT

TOTAL EQUITY 
MULTIPLE

$244,252

229.1%

Year 5Year 1

0% 0%

Year 2

9.9%

Year 3

5.2%

Year 4

PROJECTED RETURNS IN %

TOTAL IRR OVER 5 
YEARS

20.1%



Equity Multiple
▪ Equity Multiple is the amount of equity received 

as compared to that invested upon asset 
disposition.  

▪ Equity Multiple is evaluated sie by side with IRR 
and is sometimes deemed a more pure result of 
profitability – “You Cannot Eat IRR”

▪ i.e. if you invested $300,000, and after disposition 
had $600,000 in equity, you would have a 2.0x 
equity multiple. *Obviously, deals with equity 
multiples under 1.0x do not justyif investment 



Management
▪ Focus on Management Team

• CEO - prior experience

• CTO - proven know-how

• CMO - proven knowledge/Key relationships

• CFO - Prior acquisition experience

▪ Part-time vs full-time

▪ Board of Directors/ Board of Advisors



Private Placement Memorandum

▪ States the offering price, the type of offering, 

allowed investors, minimum amount to invest, 

and a summary. Business Plan in action 

▪ Required legal language by the securities 

boards and SEC 

▪ Accredited Investors, Unaccredited, and/or 

Sophisticated



Private Placement Memorandum

▪ What the investors will get, what to expect, what 

the company is all about 

▪ What the risks are related to investing in the 

securities, the company, management, the 

industry

▪ How the investors' money will be spent, what 

percentages will be spent where, whether or not 

commissions/due diligence fees will be paid



Private Placement Memorandum

▪ How the security might be effected by both

internal and external circumstances – “Risks”

▪ Description of the Company, its core

business, the plan and its management

▪ Who the officers and directors are, their

experience, and their compensation may be



Private Placement Memorandum

▪ Type of tax treatment investors may expect; 

▪ Any litigation or other controversy effecting 

the company or the asset

▪ How investors may expect to be paid back 

and redeem their interests

▪ Any Exhibits information or Disclosures

▪ Up to 75 Pages – Between $12,000 - $25,000



“Other” Forms

▪ Non-Disclosure 

Agreement

▪ Accredited 

Investor    

Questionnaire



▪ Earnest Money/Escrow Agreement

▪ Articles of Organization – LLC, LLP

▪ Subscription Agreement

▪ Operating Agreement

▪ Property Management Agreement

▪ *You Will all be given the link After the 

Event

The “Other” Forms



Do I Need an Attorney?

▪ If you needed surgery you would not do it by 

yourself; same goes for law.

▪ You can’t possibly know all the rules for every 

state. 

▪ Securities laws are complicated and hard to

read – Leave it to the Professionals

▪ Concentrate on your core business.




